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LOOKING AHEAD
Here’s what we will be watching over the coming months
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All information is subject to change and should be independently verified.  If your property is listed with a real 
estate agent, please disregard.  It is not our intention to solicit the offerings of other real estate agents.  

Call me today for your Strategic Marketing Consultation.  
We will cover your goals and my unique approach to 
getting you the highest possible price in the fewest days 
on market. 

The Supply of Homes

1.  May saw a 53% drop in sales when compared to April 2022. Inventory remained high,  
    but the number of buyers fell due to inflation and the higher interest rates.  There is still
    a lot of activity in our market and no indication when it will slow down. The median sales
    price for May was �600k. Now more than ever, with fewer qualified buyers, it is 
    important that sellers work with an expert to properly prepare, price, and position 
    themselves on the market so they can expect to secure a nice-sized return.
Buyers Are Still Searching

2.  Buyers are still shopping the available inventory. The median days on market in May
     was only 5 days, remaining the same as May 2021. Inventory has grown, however, since
     fewer buyers are qualified to buy so it is extremely important to price your property at
     the correct price to optimize the first week of listing.   No matter what twists and turns
     the market may take, to truly maximize your return on investment, you’ll want to be
     strategic with the way you position your home on the market.
   Why Strategy Matters

3.  While selling your home can feel overwhelming, it doesn't have to be. The market 
     consistently evolves, but with the guidance of a real estate professional who knows
     your local area and how to properly market to buyers that are the most qualified and
     negotiate for you,  you can easily ensure your home sells within a reasonable timeframe
     and for a healthy return on your investment.

Thinking of selling in the next 12 months?



Armstrong Real Estate
300 N Austin St.    Comanche, TX 76442    

Dear Neighbor, 

When you decide to sell, you want to get the most 
for your investment with the least amount of 
hassle. For most of us, our homes are the largest 
asset we’ll ever own – so you are right to want to 
understand this asset and the market you are in. 
As you consider this move, you deserve guidance 
from an expert who can help you understand the 
ins and outs of today’s market. Here are the top 
things you need to know about the Georgetown 
real estate market right now:

Inventory has grown but the market is still 
strong, despite high interest rates.  

Our area consistently has limited amounts of 
inventory, yet the demand remains high with 
people still moving into our area.  In 2022, fewer 
homes were listed than in years past—continuing 
to push sale prices even higher. The sale-to-list 
percentage climbed to 103.00% for the year, a 
record by over four percentage points! To 
maximize the opportunity in this market, you 
want to work with a real estate expert who 
understands how to strategically price your 
home.

In May we have seen a decline in the number of 
buyers but prices have not gone down.

Correctly priced, well-marketed homes are 
selling at or above list price, in only a few days 
on market. The median sale price has climbed 
even higher to �600,000 for the year. Median days 
on market remained exceptionally low as well, at 
5, compared to 30 in 2017. These stats really add 
up when you are selling your largest financial 
asset. With the guidance of a real estate 
professional who understands strategic 
marketing and positioning, you can generally 
expect to sell fast.

Buyers are searching now, and competition will 
only increase through summer.

I’ve been working diligently with my buyers, due to 
the extreme demand, and the market is not showing 
any signs of slowing; still, it is extremely important 
to price your home correctly from day one. This is 
actually a great time to list your home—buyers are 
serious and ready to make an offer. And with my 
strategic listing preparation and marketing plan, my 
clients get the highest possible price in the fewest 
days on market.

As a homeowner, what does this mean for you?

If you’re thinking about selling in the next 12 
months, now is the time to start preparing for 
market.

You’ve worked hard for what you’ve earned, and 
you’re right to want the best experience. You 
deserve the help from someone who will not only 
help you sell for the right price at the right time, 
and get you the ROI you need to secure your next 
property, but who will also give you peace of mind 
throughout the entire process. That’s exactly what 
you get when you work with me.

If you are thinking about selling your home in the 
next 12 months, call me today for your
Strategic Marketing Consultation         512-417-3885

We will cover your goals, and my unique approach 
to getting you the highest possible price in the 
fewest days on market.

Call today          512-417-3885

To your success!

Vicky Tarver
License #733163
www.VickyTarverRealEstate.com
vtarver@armstrongrealestatetx.com
Armstrong Real Estate
www.ArmstrongRealEstateTX.com
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Call me today for your Strategic Marketing Consultation.  
We will cover your goals and my unique approach to getting 
you the highest possible price in the fewest days on market. 

Thinking of selling in the next 12 months?

Georgetown Market Highlights

Median Sales Price

Median Days on Market

Sales-to-List Price Ratio

Price per Square Foot

Up 76%

Down 81%

Down -2%

  Up 103%

Georgetown has set a new record high, now at �600K, up a whopping 
76% since 2017.  When you price correctly from day one, you can 
maximize offers and ultimately sell for the highest possible price as 
quickly as possible.
Median days on market are exceptionally low, at 5 for the year.  
Current high demand and low supply play a major role, especially 
when compared to 2017’s statistic at 26.  With strategic pricing and 
marketing, you can ensure your home sells fast.
Correctly priced, strategically marketed homes sell at or above list 
price, and sellers focused on ROI often seek my advice on how to 
invest in strategic updates before listing their home for sale.  This 
rate is still holding at 103.5%.  
As Georgetown and the surrounding area continues to develop and 
attract top talent from around the world, space comes at a higher 
and higher premium, now at �294/sq. ft. for the year, over double       
compared to �138 in 2017.  To maximize your results, it’s extremely 
important to have a proven strategy and expert guidance from the 
beginning.  

Single-Family Home Stats May 
2021 vs. 2022

Analysis


